
Grief can manifest in impaired attention, memory lapses, and diminished judgment [2].
Empirical studies confirm that bereaved individuals often display reduced financial
literacy in practice, even when baseline knowledge is sufficient [3]. As Daren Blonski,
President & CEO at Sonoma Wealth Advisors, explained, “We often see heirs make
decisions driven more by emotion than by strategy in the months immediately following
loss.”

The Psychological Effects of Grief on Decision-Making

Inheritance and Grief: Psychological Vulnerabilities and Financial
Implications

The transfer of wealth following the death of a loved one often coincides with a period of
intense grief. This emotional state can impair cognitive functioning and decision-
making, leaving heirs vulnerable to financial missteps and exploitation. Sonoma Wealth
Advisors conducted a review of research on grief and financial behavior, concluding that
grief exacerbates susceptibility to poor investment choices, overspending, and
fraudulent schemes. These findings underscore the importance of professional advisory
support during inheritance transitions.

Abstract

The period immediately following bereavement is characterized by heightened
emotional distress and cognitive disruption [1]. Financial decisions made during this
stage are prone to bias and error, particularly when coupled with a sudden inheritance.
Sonoma Wealth Advisors’ research leads us to believe that grief can reduce executive
functioning, impair risk perception, and foster decision fatigue, thereby creating
conditions under which financial mismanagement is likely.

Introduction



Inheritance transitions can present significant psychological and financial risks when
coinciding with grief. Sonoma Wealth Advisors believes that integrating structured
financial planning with emotional awareness is essential to help safeguard long-term
outcomes. Independent fiduciary guidance helps shield heirs from common pitfalls
during this vulnerable period.

SWA research suggests three key approaches to minimizing risks:
1.  Structured Delays – Postponing major financial decisions until emotional stability

improves.
2.  Trusted Advisory Oversight – Partnering with fiduciary advisors to implement

temporary safeguards.
3.  Education and Planning – Preparing heirs in advance with financial literacy and

structured inheritance frameworks.

Mitigation Strategies

Conclusion

Impulsive Spending
Inheritance has the ability to create the perception of financial abundance. Research
suggests that grief-induced stress may increase impulsivity, leading heirs to overspend
in ways that compromise long-term security [4].

Investment Errors
During grief, individuals may abandon established investment strategies in favor of
high-risk opportunities or ill-advised financial products. Sonoma Wealth Advisors has
seen in some cases that heirs sought “quick growth” to distract from grief, often
resulting in losses.

Fraud and Exploitation
Studies show that grieving heirs are more susceptible to scams, predatory advisors, or
undue influence from peers and family members [5]. This vulnerability underscores the
protective role of trusted fiduciary advisors.

Common Financial Pitfalls in the Inheritance Process
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Disclosures

Fermata Advisors LLC is registered as an investment advisor with the SEC and only
transacts business in states where it is properly registered or is excluded or exempted
from registration requirements. This content was produced by Fermata Advisors, LLC,
d/b/a Sonoma Wealth Advisors, d/b/a Fermata 401k, d/b/a Fermata Tax, d/b/a Fermata
Insurance.  The opinions expressed by Fermata Advisors, LLC on this show are their own.
Information presented on this program is believed to be factual and up to date, but we
do not guarantee its accuracy, and it should not be regarded as a complete analysis of
the subjects discussed. Discussions and answers to questions do not involve the
rendering of personalized investment advice but are limited to the dissemination of
general information. A professional advisor should be consulted before implementing
any of the options presented.  Information presented is for educational purposes only
and does not intend to make an offer or solicitation for the sale or purchase of any
specific securities, investments, or investment strategies. Investments involve risk and
unless otherwise stated, are not guaranteed.  Information expressed does not take into
account your specific situation or objectives, and is not intended as recommendations
appropriate for any individual. Viewers and listeners are encouraged to seek advice from
a qualified tax, legal, or investment adviser to determine whether any information
presented may be suitable for their specific situation. Past performance is not indicative
of future performance. SWA research refers to internal review of third-party sources
listed above. SWA has not conducted proprietary empirical research on the topics
discussed.
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